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Thomson Reuters Corporates

Partnerships & Alliances Program
Boost your business as a trusted resource

The Thomson Reuters Corporates Partnerships & Alliances Program allows you to
connect your customers to an ecosystem of solutions, services, and information.
Through Partnership you can provide your customers access to dozens of major brands
whose offerings complement Risk, Legal, and Tax solutions for corporations. Together,
we will deliver a one-stop global marketplace that fosters cooperation, streamlines the
buy-sell cycle, and helps all involved achieve a competitive edge.

Partner with Thomson Reuters to:

fII Amplify your Brand % Connect your Customers @ Broaden your Reach

Bring your brand to the forefront Strengthen your offerings by Gain direct access to clients in the
with access to Thomson Reuters’ connecting to a full suite of Risk, US and global arenas. Leverage
120,000+ customers. Access Legal and Tax content and solutions. Thomson Reuters subject matter
marketing resources and industry Provide your customers with end-to- experts, training, and support staff
leading events. end solutions. to grow your business.
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“There's
Relationships Matter

tremendous synergy

P o T Whether you are a technology company, systems integrator, or firm, you can partner with us

to best suit the needs of your business, your customers, and the markets you serve.
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technology group
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National Business Q) Referral 11| Implementation l:IQ Technology

Unit to go to market
Referral partners recommend

together with Oracle Thomson Reuters solutions to Implementation partners help Technology partners provide
their customers. Where customers integrate Thomson critical technology, information,
Cloud ERP. “ - appropriate, Thomson Reuters Reuters products with the or intellectual property that
' improves Thomson Reuters
mav also recommend our systems they already have.
Stuart Massey, par\t/ners’ solutions to our offerings or creates new joint
Perficient customers. offering.

Partnership Benefits Include:

Access to Trainin aEme i
g - . Marketing Resources
Courses for you and your clients mEe Collateral, Events, Social Media, and
=-m-. more
.W Extended Sales Channel Technology Enhancements
Marketplace and Sales Team Access to sandbox environments,
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access development opportunities

Increased Revenue
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»> Services Opportunities

Access to large customer base
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Grow your business through Partnership

*Partner Benefits are based on partnership type. Speak to your Alliance Manager for more details.

Get Started Today

For more information, visit the Thomson Reuters Corporate Partnerships & Alliances Program
website.

To request a partnership with Thomson Reuters, click on the Apply for Partnership button on our
homepage and a member of our team will be in contact with you.
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https://www.thomsonreuters.com/en/the-power-of-partnership/corporate-partnerships-and-alliances-program.html
https://thomsonreuterselite.quickbase.com/db/brfssk5y8?a=nwr
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